MAY 2013

GHA SPOTLIGHT:

What Makes a Successful Sale?
(This month’s “Spotlight” is taken from a presentation Jim Birdwell
gave to the Seedstock Council at NCA Midyear Conference In
Denver, CO, July 21, 1995. He was one of the four speakers
addressing marketing of seedstock cattle.)
Opinions vary depending on who you ask about this subject.
What works for one won’t work for another, and vice versa. I have
sold cattle for some of the largest operation in the business and
also some of the smallest. It doesn’t make any difference how
large or how small your operation may be, when an operation
has a successful sale there are a few things that can be identified
that each has in common. I think the day and time is over when
an inferior product can be marketed, no matter what it is sired
by, no matter how much promotion has been done, no matter
what breed it is or no matter what color it is. We can’t expect
a successful sale if we are selling the ones we want to get
rid of. We have to sell the ones we really wish to keep. Our
customers are more knowledgeable, better informed, more profit
minded, and more determined than ever before. Breed loyalties
are less, loyalty to a certain producer is less, and if they can’t
find the individual they are looking for at a price they can afford
then they will go to another breed or another producer and find
it. Competition for customers is keener, competitions from other
meats is fierce, and we as seedstock producers must produce
a product that will meet these competitions head on. We are
directly responsible for the product that hangs on the rail through
our effort on breeding decisions.
There are individuals of every breed and of every color that
will meet the demands of the competition. Our task as seedstock
producers is to produce that product. And the truth of the matter
is you call me to help market what you produce. In order for you
to survive, we together, must have the same goal in mind when
it comes time to market what you have produced. Some things
we can do to help in the task of:
1. Market what you produce.
There is nothing more frustrating than to spend the time and
effort, and go to the expense of producing a product, and then
not be able to sell it at a price that you feel pays you for being in
business. There are a number of factors that are involved that
determines how well a purebred seedstock producer is able to
get his product marketed. A few of them are:
A. Identifying your demand and producing for that market.
Is it producing bulls for the commercial producer? Is
it producing replacement heifers? Is it producing superior
seedstock individuals that will go to other seedstock producers?
Identifying and producing for your market is one of the most
important aspects of putting on a seedstock sale. As you make
the determination you will find that many of the individuals you
produce will fit the market in more than one of these categories.
But also you will find that not every animal you produce will be
high enough quality to fit into your marketing plan to meet the

demands you have identified you should be producing for and
the worst thing you can do is try to market an inferior animal
misrepresented as a good one.
B. Producing genetically consistent cattle.
We are in a changing time in the way beef cattle will be
marketed. From everything I can understand, we are fast
approaching a time when producers of genetically superior
cattle can be rewarded for them. Never before have we been
this close to receiving just reward for commitment and dedication
to an ideal than we are today. There are great opportunities in
the years ahead and exciting times for those of you who make
the right moves and decisions in your breeding programs. The
bulls and females that you market and place in the industry,
with you listed as the breeder, must perform consistently and
produce off-spring that are consistent in their genetic makeup.
This can only come about by what you, as the breeder, put into
them. The day and time is over when we can just schedule a
sale, sell what we want to get rid of, and expect anyone to come
to come and buy our product, more than once at the most. The
seedstock producer that will be left in the years to come will be
those that have made a determined effort to produce cattle that
are predictable and perform that way for the purchaser.
C. Integrity.
This should go without saying in the purebred seedstock
business. But without integrity, it won’t make any difference what
you produce; if people don’t trust you, it becomes increasingly
difficult to merchandise your product. A breed association without
integrity has no place in the business. We are fortunate to have
the best in the world. Their records of ancestry are accurate and
dependable. Their performance records are determined with the
utmost accuracy and as a result, even as new as some of them
are, the cattle are producing like their individual records indicate
they should and will become more accurate as more data is
collected. It is the same for you as a breeder. Your integrity in
collecting data, keeping breeding records, representing cattle as
they are, standing behind your product, and making things right
if they go wrong, all go toward developing trust and confidence
from your customers. It takes a lifetime to build a reputation and
one bad deal to destroy it. There should never be any question
in anyone’s mind about the integrity of your operation. When it
comes time to market what you produce, how people feel about
you determines how well you get along.
When was the last time you looked at a carcass that one of
your bulls produced? Or maybe the best question would be “Have
you ever looked at a carcass that one of your bulls produced?”
We are actually in the business of producing BEEF. We are, as
seedstock producers, a very vital link to the kind of carcass that
will hang on the rail. We are the ones that, as breeders (and
you will notice I used the term breeders, not just one who mates
cattle), determine the genetic makeup and producing ability of
(Continued on Page 4)
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“Bulls that work on the Range and the Rail”

Mark November 1st, 2013 on your calendars
and come see our Bull Power sale lineup.
Cattle Available Private Treaty Year Round.

Madison, Georgia
Whitey Hunt, 706-342-5353 • Weyman Hunt, 706-474-0536
www.innisfailfarm.com

Registered Polled Herefords
525 District Line Road
Americus, Georgia 31709
Email: royboyjt@bellsouth.net
Res. 229-924-0091
Office 229-924-6997

Sam and Pat Zemurray
477 HoneyRidge Road • Guyton, GA 31312

Office (912) 772-3118

Night (912) 234-7430 Fax (912) 772-3614

Cows & Bulls
For Sale at
Private Treaty

Herd Certified
and Accredited
No. 127

Bobby Brantley
1750 Wommack-Brantley Rd. • Tennille, GA 31089
Cell 478-553-8598 • Home 478-552-9328
doublebfarm@washemc.net
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President’s Comments
By TOMMY JOHNSON, President
Georgia Hereford Association

HEREFORD!
I guess you are probably wondering why I started my article
off with HEREFORD. Let us begin with this food for thought.
If every piece of paper and every magazine you picked up or
every big truck you saw had the word HEREFORD on it, you
would get to the point where you would buy it out of habit. This
is how I am planning on trying to take the HEREFORD breed to
the next level. Advertising in the most populated places for the
least possible cost is the best attack one can use to make their
product a household name. As hard as it is to believe, I have
had conversations with people who have lived in the south all
of their lives and when I mentioned the word HEREFORD, they
had no clue as to what kind of cow I was talking about. But all
I had to do was tell them that it is a red cow with a white face,
and most of the time they would say that their grandfather had
some like that.
As the new Georgia HEREFORD Association president,
I hope to bring a new face and a new approach to make the
HEREFORD breed more appealing to anyone who is in the
HEREFORD business or anyone thinking about getting into the
HEREFORD business. Let me tell you a little bit about myself
and some of the things I hope to accomplish as president. I
was born and raised in Warren County, Georgia, and grew up
working on the farm I now live on in Glascock County. I married
Kathy in 1989, got my first polled HEREFORD in 1991, which by
the way was a bull. We have two children: Taylor, age 16, and
Tyler, age 13. I am now starting my 25th year with the Georgia
Department of Transportation.
As president of the Georgia HEREFORD Association, I hope
to accomplish three things. The first thing I would like to do is
to try to promote the HEREFORD breed and take it to the next
level. Second, I will try to get more of our members involved in
the association and the annual sale in April at the Beef Expo in

Perry,Georgia. Lastly, I hope
to get our association more
involved with neighboring
states like South Carolina and North Carolina. As you can see,
all three of my goals have to do with making our numbers larger.
I am a firm believer that a lot more can be accomplished when
more people are involved.
As mentioned in the previous paragraph, the Georgia
HEREFORD Association has just had its annual consignment
sale in Perry, Georgia. It was a very, very successful sale to say
the least. Just thought I might run some of the numbers by you
to let you know that this sale is the place to be next year. First
let’s start with the gross sale amount for 2010 – $56,150.00,
2011 – no sale, gross for 2012 – $68,216.00, gross for 2013 –
$89,900.00. This year’s sale gross increased by $21,684.00,
which is a 31% increase from the previous year. My goal for
next year’s sale is to have another 31% increase in gross sale
amount and this would put us at about $118,000.00.
I know it’s about time for me to go, but I would like to mention
one more thing about the sale we had this year. We changed the
format on sale expense. This worked out very well because the
consigners of the sale this year had sale expenses that ranged
from 8% to 13% depending on the number of lots and the quality
of the cattle.
In conclusion, don’t forget about the 2013 Field Day to
be held on June 21, 2013 and the Southeast Regional Junior
HEREFORD show June 22, 2013 to be held in Perry, Georgia.
I look forward to being president for the next two years and
hope we can work together to make our HEREFORD association
the best in the country. If you have any questions or suggestions
please do not hesitate to call me. I will be glad to listen to what
you have to say. My cell number is 706-339-4607 and my home
number is 706-465-2421.

GHA Spotlight… (Continued from Page 1)

the cattle we market. I think over the years most
seedstock producers have done a pretty good job of
developing cattle that will perform. Some still have some work
to do but, as a whole, I think we have met the challenge to find
and identify cattle that can perform and do it efficiently. Many of
you are the top performance breeders in the world, but it is my
contention that as the beef business continues to change as the
directions indicated today, no performance program is complete
without feedlot performance date and carcass information,
indicating the chance for potential profit. How much more would
your bulls be worth if you could give a potential buyer an idea
of, with some degree of accuracy, the return he could expect if
he buys and uses your bulls? How much difference would that
make in a sale with buyers competing for those outstanding
superior individuals?
E. Kind of cattle will be the determining factor in price.
There is no doubt that breed will always play an important part
in determining the price you receive for your product. There is no
doubt that pedigree will also be considered. There is no doubt
that performance will be a consideration. But within a breed or
among breeds, the factor that will receive more attention in the
future will be the kind of cattle you are producing. When the hide
is off, it doesn’t really matter what color they were, it doesn’t really
matter what breed they were, it doesn’t really matter if they were
sired by the national champion or not, and it doesn’t matter how
many ribbons their grandsire won. The only things that matter
in determining profitability is will that carcass meet standards
set forth by the industry so when payment is received by the
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owner of that carcass will it be enough to ensure a profit? The
seedstock producers that pay attention to the kind they produce
will be the ones that reap rewards that are out there the future.
F. Promotion.
Say you have put together an operation that is doing
everything right. How do you let people know about your product?
(Continued on Page 12)

GEORGIA hereford association
Officers

President
Tommy Johnson
7731 Bastonville Rd.
Warrenton, GA 30828
(706) 465-2421

Vice President
Jonny Harris
2121 Kayville Rd.
Screven, GA 31560
(912) 294-2470

DIRECTORS

Secretary
Ray Hicks
660 Seaburn Vickery Rd.
Statesboro, GA 30461
(912) 865-5593

Payton Crawford
P.O. Box 1804
Americus, GA 31709
(770) 540-0341

Angie McGinnis
2810 Macedonia Church Rd.
Danielsville, GA 30633
(706) 795-2747

Randy Roberts
296 Bud Hutcheson Rd.
Douglas, GA 31535
(912) 384-4349

Whitey Hunt
P.O. Box 488
Madison, GA 30650
(706) 342-0264

Taylor Neighbors
525 District Line Rd.
Americus, GA 31709
(229) 924-0091

Diann Strickland
P.O. Box 128
Mershon, GA 31551
(912) 647-5439

Hardy Edwards
505 Lem Edwards Rd.
Winterville, GA 30683
(706) 714-9012

Tommy Mead
1222 Reeves Rd.
Midville, GA 30441
(706) 554-6107

Bill Sims
6062 Jefferson Rd.
Commerce, GA 30529
(706) 335-6085

2013 JUNIOR
FIELD DAY
Hosted by Georgia Hereford Association
Georgia National Fairgrounds • Perry, Georgia
June 20-21, 2013
Please complete this page and return by JUNE 1, 2013 to:
Debbie Hicks • 660 Seaburn-Vickery Rd. • Statesboro, GA 30461 • Phone (912) 865-5593
Name

Birthdate

Address

E-mail

City

State

Zip Code

Telephone Number (

)

PLEASE CHECK THE CONTEST YOU WISH TO ENTER:
Poster Contest

Speech Contest

Photography Contest

Entry fee is $10/head for 1st 5 head and $5 for 2013 membership dues.

Livestock Judging

Beef Quiz

Junior Show

How many in your party for supper? ________

Junior Show Entry Information (for each entry):
1. Entry Name ____________________________________________________ Birthdate ________________ AHA Reg. #________________________ B/O:
Heifer, Owned or B/O
Cow/Calf Pair
Bred & Owned Bulls
Steer

Y

N

2. Entry Name ____________________________________________________ Birthdate ________________ AHA Reg. #________________________ B/O:
Heifer, Owned or B/O
Cow/Calf Pair
Bred & Owned Bulls
Steer

Y

N

3. Entry Name ____________________________________________________ Birthdate ________________ AHA Reg. #________________________ B/O:
Heifer, Owned or B/O
Cow/Calf Pair
Bred & Owned Bulls
Steer

Y

N

4. Entry Name ____________________________________________________ Birthdate ________________ AHA Reg. #________________________ B/O:
Heifer, Owned or B/O
Cow/Calf Pair
Bred & Owned Bulls
Steer

Y

N

5. Entry Name ____________________________________________________ Birthdate ________________ AHA Reg. #________________________ B/O:
Heifer, Owned or B/O
Cow/Calf Pair
Bred & Owned Bulls
Steer

Y

N

6. Entry Name ____________________________________________________ Birthdate ________________ AHA Reg. #________________________ B/O:
Heifer, Owned or B/O
Cow/Calf Pair
Bred & Owned Bulls
Steer

Y

N

7. Entry Name ____________________________________________________ Birthdate ________________ AHA Reg. #________________________ B/O:
Heifer, Owned or B/O
Cow/Calf Pair
Bred & Owned Bulls
Steer

Y

N

Exhibitors are required to purchase a t-shirt to wear for Showmanship. Please indicate their size. You may order as many additional
t-shirts as you wish at $15 each. Mark quantity of each size desired.
____ XXL

____ XL

____ LG

____ MED

____ SM

____ CH LG

____ CH MED

____ CH SM

Georgia will be offering Ultra-PeeWee Showmanship for our under 7 year old set. Please list the name and birthday for
each Ultra PeeWee you will have, so we can plan for them.
Name:

DOB:

Feel free to duplicate this entry form as needed. Make checks payable to the Georgia Junior Hereford Association and postmark
by June 1, 2013. Mail all entries to: Debbie Hicks, Jr. Advisor, Field Day entries, 660 Seaburn Vickery Road, Statesboro, GA 30461

Don’t forget your health certificates!
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Greenview Farms Inc.

Raised in large groups in southern Georgia
All bulls BVD -PI negative

Supplying seed stock for southern Cattlemen for over 50 years.
Selling 60 Hereford bulls, 60 F1 Braford bulls, 50 Polled Hereford heifers
and 60-80 F1 heifers annually.
For more information, contact:
Jonny and Paul Harris
334 K-Ville Rd., Screven, GA 31560
912-586-6585 • cell 912-294-2470
greenviewfarms@windstream.net
www.greenviewfarms.net

JPS-TAB
HEREFORDS
Hardy Edwards

SEEDSTOCK AVAILABLE
Strong Maternal Families

505 Lem Edwards Road • Winterville, GA 30683
Hardy Cell: (706) 714-9012
Kim Cell: (706) 206-6725
Office: (706) 742-2658

PO Box 901 • Watkinsville, GA 30677
Phone 706-224-2898

www.hmeherefords.com

Gaby Bryan, Paul Smith
Owners

6

Bob and Pat Neligan
485 Milledgeville Road
Eatonton, GA 31024
Cell: 706-318-0068

Georgia Poll-ettes

Dear Poll-ettes,
I can’t believe what great weather we have
had so far this spring. The grass is growing and
the baby calves are really thriving. I truly hope the
Good Lord will let the rain continue into the summer so we can
have great hay crops.
I would like to start by saying I really appreciate all the items
that were donated to the silent auction. It was truly great to see
some of the unusual items we had. Also I want to thank each of
you ladies who sent the delicious sweets for the Poll-ette booth
for the Beef Expo. The Poll-ettes made a total of $964.85 during
the Beef Expo in Perry. Way to go ladies.
We would like to congratulate Peyton Crawford for winning
our gas gift card give away. We sold $308.00 worth of tickets on
this raffle. Don’t forget me, Peyton, when you fill up!
There is so much that will be going on in the next few months
it may be hard to keep up. The Southeast Region show will be
the highlight of our summer. Ladies, we will also be having Field
Day in conjunction with this. So we definitely need for you to start
looking up some of those great recipes for desserts because we
will be providing meals at Southeast Region again this year.
I am working on getting the goodie bags together for our
exhibitors. Please ask your local banks, hardwares, and any
place that might be willing to contribute something. We will be
making 100 bags. AgGeorgia Farm Credit has already donated

Georgia Poll-ette Membership Form
July 1, 2012 – June 30, 2013

Name

the bags. If you would like to make a monetary donation we
can also use this because we would like to purchase individual
wrapped crackers, cookies and etc. for them to snack on as
well. You can mail this to me and I will take care of purchasing
the items.
   Please watch our website for further information on Southeast
Region and field day to keep up with ongoing details. I really
hope all of will come to Perry and help because it is going to
take lots of hands to pull this off. The more people we have the
less work everybody will have to do. Got to run and check my
newborn babies.
– Angie McGinnis
		 706-795-2747, angiem@armc.org

GEORGIA POLL-ETTES
Officers and Directors

President
Angie McGinnis
2810 Macedonia Church Rd.
Danielsville, GA 30633
706-795-2747
706-549-3427 (Work)
angiem@armc.org

Vice President
Charlene Roberts
296 Bud Hutchinson Rd.
Douglas, GA 31535
912-384-4349 (Home)
fourrfarms@mediastreamus.net

Secretary-Treasurer
Diann Strickland
1825 Mershon Rd.
P.O. Box 128
Mershon, GA 31551
912-647-5439 (Home)
912-288-0024 (Cell)
diann_strickland@hotmail.com

Director – 2 years
Sara Anderson
93 Lester Johnson Rd.
Jesup, GA 31545
912-427-6430
anderson427@bellsouth.net

Director – 2 years
Debra Giddens
4985 Douglas Hwy.
Millwood, GA 31552
912-282-5551 (Cell)
debra610@gmail.net

Director – 2 years
Cindy Wilson
75 County Rd. 465
Heflin, AL 36264
256-748-4561

Director – 1 year
Rene Brogdon
13519 Hwy. 121
Irwinton, GA 31042
478-290-1941 (Home)
renebrogdon140@msn.com

Director – 1 year
Director – 1 year
Jennifer Gillooly
Ann Patton
2731 River Rd.
P.O. Box 282
Wadley, GA 30477
Illa, GA 30647
478-625-7664 (Home)
allhrsfarm@yahoo.com
478-494-6693 (Cell)
predestinedcattle@hotmail.com

Address
City,State, Zip
Home Phone

Cell Phone

E-mail Address
Farm Name

Do you wish to be a member of
Yes
No
the National Hereford Women?
Georgia Poll-ette Membership – $20.00 per year
National Hereford Women membership – $20.00 per year
The Georgia Poll-ettes is involved in the following activities:

• Award two $1,000 scholarships to college bound Georgia
Junior Hereford Association members.
• Provide a tiara for Georgia Hereford Queen.
• Provide $500 to Georgia Hereford Queen for expenses to
Junior National Expo and the American Royal.
• Provide a crown for National Hereford Queen.
• Provide a plaque for Georgia Poll-ette of the Year.
• Provide a belt buckle for reserve champion heifer at field day.
• Provide contest money for juniors at field day.
• Provide refreshments at Georgia Hereford Association events.

We need you to be a part of our group! Please join and
be a part of a ladies organization that supports Georgia
Junior Hereford members, and the Georgia Hereford
Association. JOIN TODAY!!!!!
Mail check and form to: Georgia Poll-ettes
1825 Mershon Road
Mershon, Georgia 31551

BULLS
FOR SALE

Contact our Georgia Hereford Breeders
for your next cattle purchases.
BOBBY BRANTLEY, Tennille, GA 31089
478-553-8598
TOMMY MEAD, 1222 Reeves Rd., Midville, GA 30441
706-554-0201
JONNY HARRIS, GREENVIEW FARMS
334 K-ville Rd., Screven, GA 31560
912-294-2470
PETE BAILES, BAILES RANCH, Eatonton, GA 31024
706-473-1374
JOHN A. WATSON, JR.
24605 Hwy. 193, La Fayette, GA 30728
423-834-3457
J. TAYLOR NEIGHBORS HEREFORDS
525 District Line Rd., Americus, GA
229-924-0091
SAM ZEMURRAY, HONEYRIDGE PLANTATION
477 Honeyridge Rd., Guyton, GA
912-547-0251
BILLY MARTIN, SUNSET RIDGE HEREFORDS
1359 County Line Rd., Cummings, GA 30040
404-376-6414
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President:
Tommie Lynne Mead
Vice President:
Hunter Grayson

Secretary:
Morgan Fondren

Directors:
Gabe Brogdon
Cole Brogdon
Case Wilson
Krissi McCurdy
Matthew Murphy
Hannah Roberts

GJHA

660 Seaburn Vickery Road
Statesboro, GA 30461
www.georgiahereford.org
912-865-5593
debbiehicks99@gmail.com

School is almost out, and we’ve been so
busy this spring! What a great State Show
we had! See the Show results contained
in this newsletter. Now is time to get those
calves broke and show ready. Field Day
and Southeastern Regional will be here
before you know it! July brings Junior
Nationals and the Georgia Beef Futurity!
You can find the Field Day entry forms
in this newsletter. The Southeastern
Regional information is on the website
at www.georgiahereford.org. If you have
any problems getting the info, or have
questions, please call Debbie at 912865-5593, or my cell at 912-687-1404.
Remember, the ownership deadline is June
1st, as well as the entry due date.

The Junior National Hereford Expo will
be in Kansas City, Missouri from July 14
thru 21. The theme this year is “Show Me
the Herefords!” It will be a great time and I
encourage you to check it out!
We’re in for a great summer! Can’t wait
to see you there!

– Debbie

Juniors!

We are building an e-mail distribution
list for all the juniors to keep you up to
date with Hereford, 4-H, and FFA news.
Send your e-mail address to debbie@
visionarycattle.com to get on the mail list.

We’re on Facebook!
Check us out!

Georgia Junior Hereford Association
Be a member today!

MTM 13P 63N Landmark 202
P43325806 • Birthdate: 9/18/2012

Landmark had a birth wt. of 87
lbs., actual weaning wt. of 898 lbs.
Stay tuned to see where Landmark
will be selling next Spring.

Polled Herefords
Matthew Murphy, Owner

Building a Foundation for
Long-Term Success
Douglasville, GA • 770-355-2192
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		 RU 20X Boulder 57G
THR JWR SOP 16G Tundra 63N
		 Tee-Jay 707B Gemini 16G ET
sire: JWR 057S Tundra 096X
(P43151135) {DLF, HYF, IEF}
		 AB JWR Demolition 6008 3510
JWR DD Demo Lady 057S
		 PR Ms Vic 72A 302H

		 Remitall Olympian ET 262L
Remitall Patriot ET 13P
		 Remitall Ginger 23G
dam: Walker Miss 13P 715
(P42804432)
		 CES JWS Victor 579 384
CES Victoria U384 C130
		 TPH Victoria 103T H77

Southeastern Regional
Junior Hereford Show

June 21-22, 2013
Georgia National Fairgrounds, Perry, Georgia

Join us for a fun-filled weekend, full of
Herefords, junior activities, food, and
fun for all. Georgia juniors will have
their Field Day on Friday, June 21st,
then juniors from the southeast region
will come together for the Southeastern
Regional Junior Hereford Show on
Saturday. For entry information, go
to the Georgia Hereford Association
website at www.georgiahereford.org.

Simply Southern

Junior Dates

to Remember

June 1
Ownership and entry deadlines for JNHE
Entry due dates for Field Day and SE Regional
June 15
PRIDE entry due date

Simply Hereford
2013 Faces of Leadership PRIDE
and NYLC Convention

June 20-22
Georgia Hereford Field
Southeastern Regional Junior Hereford Show
Perry, Georgia
July 11-13
Georgia Junior Beef Futurity
Perry, Georgia

July 28-31 • Brookings, South Dakota

Earlybird deadline: $300 by June 15 ($350 after June 15)
  While the Junior National Hereford Expo
promotes learning aspects of showing
cattle and educational activities associated
with relative contests, the NJHA’s annual
PRIDE (Program for Reaching Individuals
Determined to Excel) Convention focuses on leadership
development. Junior members, parents and advisors from all
parts of the country participate in the event each year. During
the three-day event, close to 100 participants listen to nationally
known speakers and participate in junior board workshops, which
assist in the enhancement of the individual’s leadership talents,
communication skills and beef-industry knowledge.

July 14-21
Junior National Hereford Expo
Kansas City, Missouri
July 28-31
PRIDE
Brookings, SD
August 3-5
South Carolina Junior Beef Round-Up
Clemson, South Carolina

Contact us for
Dealership Opportunities!
Energy-Free Waterers:
Cool, clean water...every time

STANDARD SERIES

XL Manual Chute
RH Exit

Our top-selling chute!

Standard 2-Ball
20 gallon cap

160hd Beef; 70hd Dairy

Standard 4-Ball
40 gallon cap

260hd Beef; 100hd Dairy

SUPER SERIES:

Extra-thick, 4” insulation and removable lid!

Super 2-Ball
40 gallon cap

160hd Beef; 70hd Dairy

Super 4-Ball
80 gallon cap

260hd Beef; 100hd Dairy

One-man operation
For cattle up to 2500lbs
Classic Series with
5-year warranty
Weight: 1340lbs

Homesteader Deluxe
Tub and Alley Package
The TOUGHEST open-rail
system on the market!
Includes 180° 14ga Portable
Sweep Tub & 20ft Deluxe Alley.
Portable - Easy to assemble
Built for safety
Adjustable alleyway
Optional wood sheeting
Classic Series: 5-year warranty
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Research Proves Economic Value of Potassium Fertilizer
By Wayne Tankersley

Forage experts have long touted the use of potas-

sium fertilizer in bermudagrass hay production citing a number of benefits including (1) increased winter hardiness, (2)
less disease and (3) greater stand persistence. But as with
every crop, farmers must determine if the cost of an added
input such as fertilizer will give an economical return. Or in
this case – will applying potassium fertilizer to bermuda hayfields provide more than $1.00 gain for each $1.00 invested?
Research at Louisiana State University strongly suggests it will. In a six year study, researchers reported that the
application of 200 lbs/A of K2O per year to bermuda resulted in an average annual forage yield increase of 4,664 lbs
per acre over an untreated check plot that received the same
amount of nitrogen, but no potassium fertilizer. (See Table
1.)
Table 1. Effect of K2O on bermudagrass yield and stand
on a very low soil test K site - Eichhorn, etal, LSU
K2O Rate
lbs/A
0
100
200

Yield
lbs/A
8,919
12,399
13,583

Stand %
Yr 1
57
47
45

Stand %
Yr 6
29
84
89

(Info adapted from the Noble Foundation publication "Fertilizing
Bermudagrass" - Funderbug, Ball, Johnson, Thomason & Annis)

The yield increase from applying potassium fertilizer was indeed significant, but was this practice economical?
To answer this question, some assumptions must be made.

What is the cost per pound of K2O? What is the value of
the hay? Assuming a K2O price of $.47/lb and a hay value
of $100/T, the addition of $94.00 worth of K2O would have
given a return of $233.00/acre in increased hay value in this
instance.
Much of the yield increase in this study most likely
came as a result of improved bermuda stand persistence. The
plot receiving no potassium fertilizer began with a bermuda
stand estimated to be at 57% coverage. By year six of the study,
percent stand had fallen to 29%. In contrast, the area receiving the 200 lbs/A application of K2O began with an estimated
45% stand, but grew to 89% coverage by year six, thus validating the critical role potassium plays in bermuda stand health
and persistence.
Improves Nitrogen Efficiency
An added benefit of maintaining adequate levels of soil
potassium in bermudagrass production is its effect on nitrogen efficiency. In research conducted at the University
of Arkansas, the application of K2O improved the agronomic efficiency of nitrogen fertilizer applied to bermudagrass. In the study, the pounds of forage produced per
pound of nitrogen applied increased from 36 lbs with no
K2O to 42 lbs with an annual application of 180 lbs/A
K2O.
With potassium removal rates of 40 lbs or more per
ton of harvested hay, soil K levels can rapidly change.
Therefore, bermuda hay producers are encouraged to take
soil samples annually to monitor levels and apply the appropriate amounts of potassium needed.

Highly productive and palatable forage and
hay for all classes of grazing livestock

Maintaining adequate soil potassium levels is essential
to keep bermuda stands healthy and persistent. Research has shown that applying potassium fertilizer
is an economically sound practice.

(Wayne Tankersley is a forage consultant with Pennington Seed, Inc.)
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Pennington offers a premium line of forage type seeded
bermudagrass products including Cheyenne II, Mohawk
and Ranchero Frio. These bermudas offer top yields,
persistence and excellent forage quality. For more information about these premium bermudagrasses and their
management or to find your nearest Pennington dealer,
contact Pennington Seed, Inc. at 1-800-285-SEED or visit
www.penningtonusa.com

Group of 18 month old bred heifers.
Most of these heifers are bred to Victorious K47 U81.

Bulls and Cows FOR
sale most
of the time.
Phone
Phone
(706) 484-1799

BR Victorious P03 W13

Two year bull working in pasture.

GRIFFIN HILLS FARM
POLLED
POLLED HEREFORDS
HEREFORDS

301 Dennis Station Rd., SW
Eatonton, Georgia 31024
Phone (706) 484-1799
301 Dennis
Station Rd., SW
Cell Phone (706)
473-1374
Eatonton, Georgia 31024

Thomas R. Johnson, Owner

CSR
CSR POLLED
POLLED
HEREFORD
HEREFORD FARM
FARM

7731 Bastonville Road
Warrenton, Georgia 30828
Home: 706-465-2421 • Cell: 706-339-4607

Steve
STEVE &
& Elaine
ELAINE Roberts
ROBERTS
5561
5561 Wycliff
Wycliff Roberts
Roberts Road
Road
Alapaha,
Alapaha, Georgia
Georgia 31622
31622
(229)
(229)
(229) 532-7963
532-7963
(229) 238-1129
238-1129

Johnson Polled Herefords
Registered Polled Herefords

2186
2186 Gum
Gum Creek
Creek Road
Road
Oxford,
Oxford, GA
GA 30054
30054

Donald
Donald R.
R. Griffin
Griffin •• (770)
(770) 786-7868
786-7868
E-mail:
E-mail: griffinhills@worldnet.att.net
griffinhills@worldnet.att.net

(770) 786-7868

“Breeding
“Breeding Cows
Cows for
for the
the
Next
Generation”
Next Generation”
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2013 Georgia National Junior Livestock Show
Hereford Heifer Show

Judge Wes Hudson, from Harrison, Arizona, had his work cut out for him at this
year’s State Hereford Heifer Show. When all was said and done, 34 junior exhibitors
had presented 41 gorgeous heifers to Judge Hudson. At the end, McKayla Ridley was
still standing with her January heifer, MLM MOLLY L892 Z369, as the Grand Champion
Hereford Heifer.
Case Wilson was close behind with his September heifer, BF 3027 EDITH 164 ET,
being Reserve Champion. Also in contention was recognizing the Bred and Owned
heifers. These are heifers bred by the junior exhibitors themselves. The Grand
Champion Bred & Owned Hereford Heifer was McKayla Ridley’s November Heifer, R5
AMY 63N Y336 ET, and the Reserve Champion Bred & Owned Hereford Heifer was
shown by Dylan Chastain, with his October heifer, AK/DC ROCKETEER X01.
Placings for the classes were as follows:
October
January-February
1st – Gabe Brogdon
1st – McKayla Ridley
2nd – Dylan Chastain
2nd – Rebekah Ramey
3rd – Landon Vest
3rd – Gracie Drue Johnson
4th – Hunter Harrell
4th – Christopher Ramey
5th – Bradley Mitchell
5th – Hogan Brown
6th – Morgan Whitley
6th – Dillon Parker
7th – Sydney Thomas
December
8th – Andrew Smith
1st – Gabe Brogdon
9th – Kari Dylong
2nd – Alyssa Ellis
10th
– Cheyenne Galloway
3rd – Kari Dylong
		
John Conner
4th – Lewis Preffer
		
Noah Malcolm
5th – Sydney Thomas
September
November
1st – Case Wilson
1st – Morgan Fondren
2nd – Taylor Waldrop
2nd – McKayla Ridley
3rd – Hope Edwards
3rd – Logan Waldrop
4th – Dru Hunt
4th – Andy Chastain
5th – Rebekah Ramey
5th – Christopher Ramey
6th – Will Porter
6th – Luke Wilson
7th – Sally Kate Blackburn
7th – Sally Kate Blackburn
8th - Peyton Tyler Harrison
8th – Kylie Whitworth
9th – Taylor Long
10th – Dalton Green

GHA Spotlight… (Continued from Page 4)

Well, I ask you this: How
do you know about Coke? How do you
know Ford cars? You can’t expect people
to beat a path to your ranch without
a road map to get there. The type of
promotion you do creates the image
of your operation in the minds of your
potential customers. The promotion has to
match the product. “You can no more sell
people what you ain’t got than to go back
where you ain’t been.” Promotion must
be accurate, attractive, and truthful and
placed so that the potential customers you
have identified are exposed to it.
2. Summary.
I realize that the things I have covered
could be considered basic to any
operation. Before we can be successful
in the seedstock production we must
never forget the basics. Today, more
than ever, in order to meet the demands
of a weaker market in the months to
come, we must do these things right if
we are to stand a chance at profitability.
Not only that, but if our customers can’t
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make a profit with the cattle we produce,
then how can we expect them to come
and buy our cattle? If you market what
you produce by identifying your demand
and producing for that market, producing
genetically consistent cattle, establishing
and maintaining integrity, developing an
“end product” mind set, realizing the kind
of cattle to be the determining factor of the
future and promote what you have, then
your chances of having a successful sale
will be increased.
I have full confidence that the
seedstock producers have the brain
power, the commitment and determination
to produce and meet whatever challenges
are thrown our way and to strengthen
and expand our part in the overall picture
of the beef industry. Through the efforts
of you, the seedstock producer, we can
produce a product that is profitable for our
customers.
(This talk was given back in 1995, but
I feel it is still very true today.)

Hereford Steer Show

Judge Wes Hudson, Harrison, Arizona
Placings were as follows:
Class 1
1st – Ansley Clark
2nd – Gabe Brogdon
Class 2
1st – Gabe Brogdon
2nd – Jake Duncan
3rd – Dalton Lance
4th – Dalton Green
Class 3
1st – Andy Chastain
2nd – Hannah Roberts
3rd – Hannah Roberts
4th – Adam Tawzer
Class 4
1st – Ivey Cook
Grand Champion Hereford Steer
Andy Chastain, Oglethorpe 4-H,
weighing 1315 lbs.
Reserve Champion Hereford Steer
Hannah Roberts, Coffee Co. FFA,
weighing 1385 lbs.

Georgia Born & Bred
Purebred Hereford
Steer Show

Judge Josh Cabe, Marietta, Georgia
Placings are as follows:
Class 1
1st – Gabe Brogdon
2nd – Dalton Green
3rd – Jake Duncan
Class 2
1st – Gabe Brogdon
2nd – Dalton Lance
3rd – Andy Chastain
4th – Adam Tawzer
5th – Hannah Roberts
Class 3
1st – Hannah Roberts
2nd – Ivey Cook
Grand Champion Purebred Hereford
Steer
Gabe Brogdon, weighing 1210 lbs.
Reserve Champion Purebred Hereford
Steer
Hannah Roberts, weighing 1385 lbs.
Sale Award – Gabe Brogdon

Congratulations
Junior Livestock Show
Participants
on a
Job Well Done!

CALENDAR OF EVENTS
May 25. . . . . .  Tennessee River Music Sale
Fort Payne, AL
May 26-27. . .  Mead Program Sale XIII, Midville, GA
May 26 – Viewing Cattle
May 27 – Sale
June 21. . . . .  Georgia Junior Hereford Field Day
Perry, GA
June 22. . . . .  Southeastern Regional Junior Hereford
Show, Perry, GA
Nov. 8-9. . . . .  Grandview/CMR Herefords
Dispersal Sale
Como, Mississippi
For information contact:
Walt McKellar, 662-292-1936
jilmckellar@yahoo.com
Jack D. Hedrick, 904-613-4261
jdh@cableone.net
Oct. 1. . . . . . .  Hill Vue Farm Angus and Herefords
Production Sale – 1 p.m.
Blairsville, GA

GHA Board Meeting
May 8, 2013
Mead Cattle, Midville

Board members present: Tommy Johnson, Jonny Harris, Ray
Hicks, Taylor Neighbors, Bill Sims, Hardy Edwards, Randy Roberts,
Whitey Hunt, Diann Strickland, and Tommy Mead.
Special guest: Tommy Coley, AHA Field Rep.
Board absent: Payton Crawford
President Johnson called meeting to order at 4:00 p.m. No
minutes were available from last meeting. No financial report given.
Recent sale was discussed. All expenses paid and consigners
checks have been mailed. 31% increase in gross over last year. Sale
expenses were down. Catalog was a big plus. Cattle was much better.
Tommy Coley screening cattle and taking pictures was plus.
For 2014 the Beef Expo will be April 2-5. Entry deadline for
consignments will be January 10. Looking at electronic entry to help
with mistakes and ease of doing catalog. Sale committee will be Taylor
Neighbors, Tommy Johnson, Hardy Edwards and Tommy Mead.
Place advertisement in November Hereford newsletter about
sale. Letter to general membership about sale out in October. Motion
made by Strickland, seconded by Harris for sale cattle guidelines to be
updated by sale committee and presented at August Board meeting.
Newsletter: Number of copies and cost was discussed. Sims
is seeking more advertisement from commercial vendors. Was
discussed to keep its focus on cattle and breeders. Anyone can
volunteer to wright spotlight article. Just touch base with Hicks or
Sims if interested.
2013 Field Day and South East Regional, Georgia National
Fairground, Perry: Field Day will be June 21 and Regional will be
22. All volunteers are needed. Sponsorships are still be collected.
2013 Sunbelt Expo, Moultrie, Oct 15-17: We will have two cattle
display pens. Anyone wishing to be considered for displaying cattle
contact Ray Hicks. Volunteers to man booth are Taylor Neighbors,
Hardy Edwards and Tommy Coley. More are needed.
Adult Field Day: Discussion about an adult field day. Spring or fall,
north or south. More discussion to follow.
Report from Jonny Harris about National Board. Work is being
done on computer program to ease registration and work on website.
Meeting adjourned and a delicious meal was enjoyed by all
furnished by Mead Cattle.

GHA Members Web Page
and E-Mail Address
American Hereford Association
Tommy Coley, Eastern Region Field Rep.
Web Site: www.hereford.org
E-mail: jcoley@hereford.org
Apple Valley Farm – Bill Sims
E-mail: bsimsins@windstream.net
Double B Farm – Bobby Brantley
E-mail: doublebfarm@washemc.net
FourRFarms – Randy Roberts
E-mail: FourRFarms@windstream.net
Georgia Hereford Association
Web Site: www.georgiahereford.org
E-mail: herefords@windstream.net
Greenview Farms, Inc. – Winton & Emily Harris
Web Site: www.greenviewfarms.net
Ray Hicks
Web Site: www.sandbriarfarms.com
E-mail: rhicks@bulloch.com
HME Herefords – Hardy Edwards
Web Site: www.hmeherefords.com
E-mail: hmeherefords@windstream.net
Hill-Vue Farm – Bud Hill
Web Site: www.hillvuefarm.com
E-mail: bud@hillvuefarm.com
Johnson Polled Herefords – Tommy Johnson
E-mail: johnsonpolledherefords@gmail.com
Jones Farm – Jack Jones
E-mail: sherryandjack@gmail.com
Leonard Polled Herefords – Sherman Leonard
Web Site: www.lphfarm.com
E-mail: herefords@windstream.net
Mead Cattle Enterprises – Tommy Mead
Web Site: www.meadcattle.com
E-mail: tommy@meadcattle.com
Kay McCurdy
E-mail: herefords@windstream.net
Moore Farms – Terry Moore
Web Site: http://www.moorefarms.net
E-mail: terry@moorefarms.net
Stonegate Farm – Bob Neligan
E-mail: bobneligan@yahoo.com
Sunset Ridge Farm – Billy Martin
E-mail: srherefords@att.net
James Thompson Herefords
Web Site: www.thompsonherefords.com
TnB Herefords
E-mail: tnbherefords@yahoo.com
george.allen@fedex.com
rnallens@yahoo.com
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EDITOR’S COMMENTS

REPRODUCTIVE PROGRESS

The SUNBELT AG EXPO, MOULTRIE, GA, is this fall on
October 15-17, 2013. The Georgia Hereford Association is
looking for members to display cattle at the Expo. These cattle
need to be quality cattle that would represent the breed and
your herd. The three days they are there, the owner or someone
representing the owner would need to care for the cattle. Contact
Ray Hicks for details; his phone number is 912-682-8670.
The sale committee is already working toward next year’s
annual GEORGIA’S FINEST HEREFORD SALE, PERRY,
GA. They are asking that the Georgia Hereford Association
membership start picking those cattle out early so they can be
screened, and if cattle need more work and preparation that can
be accomplished before sale date. This year’s sale was a GREAT
EVENT. The sale average was higher than any past sales. This
sale will give GHA breeders and opportunity to market cattle at
a premium price.
Contact a member of the sale committee: Taylor Neighbors,
229-337-0038; Tommy Johnson, 706-339-4607.
I also would like to encourage members to place an ad in the
newsletter. This ad would not have to be a large ad; a BUSINESS
CARD AD would put your name out to the readers at a very small
cost. See the rates below.
A challenge for you is to add members to your association.
The GHA member to sign up the largest number of members to
GHA will get his meal at the annual banquet FREE. So let’s get
to work making our association strong. The membership form
is always in the newsletter.
 	 I would like to thank all the advertisers. You are what helps
make this publication possible.
– BILL SIMS

Johnson Polled Herefords
Registered Polled Herefords • Thomas R. Johnson, Owner

7731 Bastonville Road
Warrenton, GA 30828

Home: 706-465-2421
Cell: 706-339-4607

Embryo Transfer Service
On-Farm Semen Collection
Pregnancy Ultrasounding
Sexing Pregnancies

RUSS PAGE, PHD.
(706) 796-0797 www.reproductiveprogress.com

TnNB Herefords
Allen Cattle Co.
Greenview Farms, Inc.

Polled
This
newsletter’s purpose is to inform the Georgia Hereford Association membership
and
Braford
Hereford
other subscribers of what is taking place. Please submit any information concerning your

family, your cattle Winton
operations,C.or&
anyEmily
other items
of interest
thatFamily
you would like to share.
C. Harris
and

Jonny & Toni Harris • 334 K-Ville Rd., Screven, GA 31560
(912) 586-6585 • Cell (912) 294-2470

Square & Round Bermuda
Grass Hay

G GeorGia Retirement Council
R
		C
1 page
$180
$150
$200
1/2 page
96
80
105
B. Frank Malcolm, CLU
1/4
page
60
50
70
706-468-7550 1-800-884-4820 Fax: 706-468-5399
Column
Inch
15
12
2100 Pennington Rd., Newborn, GA 30056 20
Color 1 Page
350
400
www.georgiaretirementcouncil.com

Information due on following dates: February 1st, April 1st, July 1st,
October 1st. Contact Bill Sims to place ads, articles, and information in
Georgia Junior Hereford Booster Club
Georgia newsletter.
The club’s mission is to promote, mentor, and provide opportunities for Georgia’s
Junior
youth, future beef
industry leaders.
Shows, clinics, workshops, and
706-335-2808
• Hereford
706-335-6085
• E-mail:
bsimsins@windstream.net

fundraising, will provide experiences for our youth to learn the Hereford industry,
both show side and production side, and the beef business in general. Membership
is annual, running from July 1 through June 30. New members who join after March 31
will be credited with a full year’s membership plus the remaining time in the current year. We encourage
all adults interested in young people, especially Hereford youth parents, to become involved.
Membership fee: $25; for existing GHA members and Poll-ettes: $5

		

GEORGIA HEREFORD ASSOCIATION
MEMBERSHIP FORM

Name
Cell

Farm Name (if appropriate)
Address (if different)
City, State, Zip

JACK JONES

3621 Roddy Highway • Cochran, GA 31014
sherryandjack@gmail.com
Home 478-934-2175 • Cell 478-214-4505

ADVERTISING RATES

Meeting Date Set	Rates
as Deadline	Past Due
1 Issue
4 Issues
1 issue

$200
105
70
20

Information due on following dates: February 1st, April 1st, July 1st, October 1st.
Contact Bill Sims to place ads, articles, and information in Georgia newsletter.
706-335-2808 • 706-335-6085 • E-mail: bsimsins@windstream.net
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MeetingGrazing
Date SetSince 1942
Rates
as Deadline
Past Due
1 Issue
4 Issues
1 issue

City, State, Zip

Farm
Jones
Top Quality Hereford, Angus, & Commercial Cattle

$150
80
50
12
400

ADVERTISING
RATES
Performance
& Quality from

Mailing Address

525 District Line Road • Americus, GA 31709
(229) 924-0091
Cell (229) 337-0038 or (229) 886-7465

$180
96
60
15
350

1210 Sunset Ridge
Watkinsville, GA 30677

864 Hardman Hooper Rd. • Hull, Georgia 30646
George
andHooper
Ruby Allen,
# 706-338-3472
864
Hardman
Rd. Cell
• Hull,
Georgia 30646
High
Quality
Cattle
for
Sale
Time.
George and Ruby Allen
PhoneAny
706-338-3472

Phone

1 page
1/2 page
1/4 page
Column Inch
Color 1 Page

Embryos and Semen For Sale
Sychronization and Breeding
Semen Testing Bulls

Types of Membership:
(Please check desired membership.)
Registered Breeder . . . . . . . . . . . . . . .  $35.00
Commercial Breeder . . . . . . . . . . . . . .  $20.00
Poll-ettes (Ladies Support Group) . . . .  $20.00
Junior Membership (Up to Age 21) . . . . $ 5.00
Give birthdate of Junior

Send Completed Form
With Remittance to:

GHA

660 Seaburn Vickery Rd.
Statesboro, Ga 30461

Membership in the Georgia Hereford Association is on an annual basis, July 1 through June 30 each
year. New members who join after March 31 each year will be credited with a full year’s membership plus
the remaining time in the current year.
Benefits in GHA membership include: (1) the opportunity to consign cattle to association consignment
sales; (2) receiving information about shows and field days sponsored by GHA; (3) receiving a quarterly
newsletter updating activity of GHA and its members; (4) having your Hereford operation listed in the GHA
biennial directory at no additional cost; (5) entering cattle in GHA shows; and (6) supporting an organized
effort to promote Hereford cattle. In addition, you will be able to make new friends and learn what others
are doing by attending the various activities such as sales, shows and field day.
GHA is a registered non-profit Georgia Corporation. A copy of the by-laws is available to anyone
interested in joining the association. The association has been active since 1968.
Two affiliated groups of GHA are the Georgia Poll-ettes (the ladies support group) and the Georgia
Junior Polled Hereford group.



Let us help you

ExcElloratE
your genetics!!

RVP RCY 45P Excellorator 85X

THM TL’S Miss May 2005 ET

THM TL’S Maggie 2107 ET

Exciting new females added to our program!!
Roy and Marie Barnes, Owners
447 Whitlock Ave.
Marietta, GA 30064
Tim Street, Herdsman
870-307-8578
Feel free to contact us at any time!

Herd sire prospects and
replacement females available here
at Barnes Herefords!!

Genetics that Matter
1

/ July 2012

THM Solution’s Marvel 1052 ET

2012 Dixie National Livestock Expo Reserve Division
Champion Fall Heifer Calf
15
Hereford.org

The Mead Program Sale !
Memorial Day • Monday, May 27, 2013
Midville, Georgia

Selling 90 Lots - 10 service Age Bulls, 50 Pairs, 15 Bred heifers, 15 ET Calves

THM 5666 AGNES 3068

THM 9360 GABRIELA 3103

P43362087• Sept. 28, 2012

P43362092 • Oct. 12, 2012

THM 7540 MARVELOUS 3031

THM 100W RELIABLE 3018 ET

P43362075 • Sep 13, 2012

P43362070 • Sep. 9, 2012

DDR 5056 VICTORIA 1228
P43246584 • Feb 9 2011

FPH MS VICKI BECKLEY ONTIME Y64

P43207695 • Dec 5, 2010

THM 9360 TOP CHOICE 3130
P43362098 • Oct. 20, 2012

THM 5666 VICTOR 2150
P43274057 • Dec. 16, 2011

THM DIVIDEND 2004 ET

P43257223 • Aug. 31, 2011

MEAD CATTLE ENTERPRISES
Tommy and Tommie Lynne
1230 Reeves Rd. • Midville, GA 30441
(706) 554-6107 • cell (706) 339-0201
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Cattle Enterprises

www.meadcattle.com
tommy@meadcattle.com

